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December 12, 2008 Enclosed is the December issue of my monthly newsletter.
Dear Friend,

I hope you will enjoy the different format of the Stallard Report. As always, | appreciate your feedback.
I hope you enjoy reading “How to turn a weakness into to a strength”. If you have a similar story, I like
to hear from you. As Christmas approaches, I hope this will encourage you to remember the reason for
the season, “Love of a Child who gave all He had.”

I am also reminded of our many soldiers who are serving our country in hostile areas away from their
loved ones, with the potential of having to give all they have for our country. I am writing as | have a
friend who is serving in Afghanistan. | hope you will find time to encourage a friend you know who
needs encouragement.

The enclosed market trend report is one of my many unique reports. They are excellent tools to help
buyers and sellers have a better understanding of what is happening in the local market. | have
additional reports at my website: www.homesearchnorthshore.com. If you have interested in what is
going on in other towns in MA. or in the Condos, Multi-fam, or land markets, give me a call.

Finally, with the change in property values, you might save some money by reading about abatement
process, the paper work needs to be submitted no later than 30 days after the final tax bill is issued. If
you have questions about what to do, call me. As always, | am never to busy for your referrals.

Please enjoy the newsletter, and have a wonderful Holiday Season.
Sincerely,

Robert Stallard



REFERRALS ARE THE ¥ OF OUR BUSINESS!

VISIT ME AT WWW.HOMESEARCHNORTHSHORE.COM

Stallard Report

News To Help You Save Time And Money December 2008

The following story gave me a whole new perspective — on perspective. | hope you enjoy it as
much as | did. Happy Holidays! Robert A. Stallard

How To Turn A Weakness Into A Strength

Sometimes your biggest weakness can become your biggest strength. Take, for example, the story of the 10-
year-old boy who decided to study judo despite the fact that he had lost his left arm in a devastating car
accident.

The boy began lessons with an old Japanese judo master. The boy was doing well, so
he couldn’t understand why, after three months of training, the master had taught him
only one move.

“Sensei,” the boy finally said, “shouldn’t | be learning more moves?”

“This is the only move you know, but this is the only move you’ll ever need to know,”
the sensei replied.

Not quite understanding, but believing in his teacher, the boy kept training.

Several months later, the sensei took the boy to his first tournament. Surprising himself, the boy easily won
his first two matches. The third match proved to be more difficult, but after some time, his opponent became
impatient and charged; the boy deftly used his one move to win the match. Still amazed by his success, the

boy was now in the finals.

This time, his opponent was bigger, stronger and more experienced. For a while, the boy appeared to be
overmatched. Concerned that the boy might get hurt, the referee called a time-out. He was about to stop the
match when the sensei intervened.

“No,” the sensei insisted, “let him continue.” Soon after the match resumed, his opponent made a critical
mistake: He dropped his guard. Instantly, the boy used his move to pin him. The boy had won the match
and the tournament. He was the champion.

On the way home, the boy and sensei reviewed every move in each and every match. Then the boy
summoned the courage to ask what was really on his mind. “Sensei, how did | win the tournament with only
one move?”

“You won for two reasons,” the sensei answered. “First, you’ve almost mastered one of the most difficult

throws in all of judo. And second, the only known defense for that move is for your opponent to grip your
left arm.”

The boy’s biggest weakness had become his biggest strength. - Adapted from BizMove.com***



If you are thinking of Buying or Selling real estate on the North Shore you will find these
reports extremely helpful. They give a good indication as to the underlying market
strength and where the local market is going. Robert Stallard is able to customize the
report base on single fam. Condo, multi-fam, towns, price range, and time periods as well
as comparing properties that are Under Agreement. For additional charts and how to
better understand these reports go to www.stalllardteam.com or call:
Robert Stallard: 978 808 5938
# Sold & # Under Agreement Per Month
December 2007 through November 2008

FProgarty Type: Single Family, Towns: Baverdy, Boxford, Danvers, Essex, Hamilton, Ipswich, Mancheslber. Topsfiek]. and Wenham
Under Agreement Trends. This report s 8 predictive of fulure sales. it either confiems the dinection of the sales. trend or predicts a
change nihe sakes trend. If the under agreemanl Bciors of unit sales, median asking price, and days on macdet are semedar in
direction 1o the sales trend, it confems of tha sales rend for the masx EU#B‘."E Far addsicnal charns and trends go o

wmeay slallarcieanm com and chck on the Markel Reports.
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Absorption Rate % {The monthly rate of sale; # Sold / # For Sale)

Towns: Beverly, Boxford, Danvers, Essex, Hamilton, Ipswich, Manchester, Topsfield, and Wenham

The absorption rate is the rate of sale per month stated as a percentage. For Example, if the absorption rate is 8%, then

B out of 100 properties for sale sold that month. This report shows the underlying strength of the market by comparing the

percentage of “For Sale Properties” that sold in the prior 'Egrind tgfhe “""3“‘1 period "
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Private landscaped acre near Appleton Farms Reservation

m Grand 26' updated kitchen opens to sun-filled family rm

Spacious 13x17 dining room with fireplace

m Hard to find Ist floor 3 rm office or au-pair suite w/FP

m Many updates: New septic, 6 zone heating, + ductless AC

Spacious 10 rm Colonial with 26ft updated kitchen opens to sunny vaulted ceiling family room and

overlooks a private acre. a 14x16 dining room with FP, and a 1st floor 3 rm office or au-pair suite

with FP, 19x20 cathedral ceiling master suit with FP, walk-in closet. Extra: 3 %2 bath, updated 6 zone

heating, 3 ductless AC, sparking hardwood floors, over-sized 2 car gar/loft, playroom, new septic

2003, title 5 approved and short walk to Appleton Farms reservation with 800+ acres with scenic
trails. More details and pictures at www.stallardteam.com
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