RF /MM Nobody Sells More Real Estate than RE/MAX

of New England Massachusetts Agent Productivity

“When comparing transaction sides, RE/MAX was an impressive 26.2% ahead of its closest competitor”*
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2008 PER AGENT UNIT SALES « RE/MAX agents average
more sales than any
other real estate

agent in Massachusetts.

* RE/MAX has the largest
real estate network in
today’s global economy.
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RE/ b l&( RE/MAX 1" $3,558,989
COLDWELL BANKER 7 $3,481,111
PRUDENTIAL 7 $2,863,955
KELLER WILLIAMS 8 $2,320,304
C-21 6 $2,093,812
® INDEPENDENT CO’s 6 $2,091,412
Outstanding Agents. ) [ . s
Outstanding Results. RE/MAX has the experience to get the job done in today’s market!
Source: MLSPIN and interpretted by BrokerMetrics
fou= Partner with RE/MAX today and experience the RE/MAX Difference

WWwWw. remax.com



